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The Directors of UOB (including any who may have delegated detailed
supervision of this presentation) have taken all reasonable care to ensure that
the facts stated and the opinions expressed in this presentation are fair and
accurate and that no material facts have been omitted from this presentation,

and they jointly and severally accept responsibility accordingly.

You would appreciate that UOB is subject to various laws and regulations
as a listed company and that, in the context of the current takeover offer, it

may be restricted from providing certain information or responding to

certain queries.



UOB IT Strategy

B Continue our “Touch, Click & Mortar” strategy

B Strengthening IT Architecture & Infrastructure

B Joining Forces of UOB & OUB IT
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UOB eBusiness Update

Review of UOB Online Services Usage

Period 2001- Half Year

e (Jan — Jun)

No. of
e iene 350,000 1,080,000 950,000

Value of
Transactions
(SGD)

Transactions continue to grow and usage has increased tremendously
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Strengthening IT Architecture & Infrastructure "m'
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Joining Forces of UOB & OUB IT

IT Synerqy

B UOB/OUB share similar backend platforms in key systems

B Integrate to one system

B |everage on UOB’s IT investment

B Data Warehousing and Credit Decision Systems for business synergies



